
2025 JUNE - AUGUST CALENDAR

Post Me!

2ND Tuesday of Every Month
Time: 9:00 - 10:30 a.m.

~ JUNE 10TH

~ JULY 8TH

~ AUGUST 12TH

Join us at Coffee Time, a networking favorite for 
elder care providers in the Eastside area.

Come grow your referral network, share your 
services, connect with other professionals, and 

enjoy refreshments.

Coffee Time is a long time Puget Sound 
networking tradition, with over 1,200 events 

hosted since 2006!

EASTSIDE COFFEE TIME

You’re Invited ~ Connect With Your Elder Care Network!
No Cost 

to Attend
No RSVPNeeded

Want to be added to our email reminder list? 
Write to: coffeetime@sashservices.com

Thank You For Your Referrals!

Learn more about SASH:
www.sashservices.com

(206) 501-4375

Hosted by:
Brandon Tuttle, Realtor®

brandon@sashrealty.com
425-923-4073

Altaras Financial Group | Raymond James
720 Market St., Suite H 

Kirkland, WA 98033

Bring Business Cards ~ Come As You Are ~ All Elder Care Providers Welcome!  

Trusted by Puget Sound Elder Care 
Providers since 2005

Securities offered through Raymond James Financial Services, Inc., member FINRA/SIPC. 
Investment advisory services offered through Raymond James Financial Services Advisors, Inc. 
Altaras Financial Group is not a registered broker/dealer and is independent of Raymond James 
Financial Services. Raymond James is not affiliated with Brandon Tuttle or SASH Realty.

Learn more at
sashservices.com/coffeetime



sashservices.com  |  sashrealty.com  
206-501-4375  |  888-400-SASH (7274)

SASH: The Superior Service for Seniors’ Home Sales

Elder care providers have 
trusted SASH for 20 years!

Serving Seniors and Their Families Since 2005
 ~ 20 Years of Excellence ~ 

A Recent Client’s Success Story:

The family was referred to SASH Services. 
Here’s how we were able to help! 

Carol loved her home. It was her happy place: where she tended her garden, hosted her friends, and created 
art. Then, three falls that resulted in multiple hospital stays meant that it was time for a new chapter of life. It 
was time for Carol to live in a care community. Her home needed to be sold to pay for the care.

Carol’s home sold in 2 days for a much 
higher price than in an “as-is” sale, It was a 
great outcome for her and her family!

The challenging pieces were that Carol’s family lived out of state. There were insufficient funds to provide for 
her immediate care. Who would sort, pack, and empty Carol’s home? There was deferred maintenance, and 
the home was nowhere near ready for sale. An “as-is” sale would have invited a low sale price.

• A cash advance of over $35,000
• Sorting, packing and moving
• Cleanout of the home
• Preparation of the home for sale
• Beautiful marketing of the home
• Management of the home sale
• Oversight of every detail, so family 

could focus on Carol instead


